Curvo Contract and
Rebate Management

STREAMLINE CONTRACT AND
REBATE MANAGEMENT

Curvo's Contract and Rebate Management solution helps hospitals and health systems
consolidate purchase volumes, monitor compliance, and optimize rebate performance. With
advanced analytics and seamless integration capabilities, you can unlock the full potential of

your contracts and rebates while reducing administrative burdens and savings erosion.

Common Challenges with Contracts and Rebates

NIOW

DATA SILOS
AND MANUAL
PROCESSES

Managing contracts
and rebates across
multiple systems
can be resource-
intensive and error-
prone, leading to
inefficiencies and

missed opportunities.

OFF-CONTRACT
SPEND

Off-contract
purchases can
jeopardize tier-based
pricing agreements,
resulting in higher
costs and missed
rebates.

COMPLEX REBATE
STRUCTURES

Many organizations
find it challenging
to manage tiered
pricing and multi-

level rebate
agreements
effectively,
particularly with
limited resources or
fragmented data.
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COMPLIANCE
RISKS

Compliance
tracking often relies
on outdated or
incomplete data,
increasing the risk of
savings erosion.
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How Curvo Drives
Digital Transformation in
Contracts and Rebates

Comprehensive
Contract
Management

Create and

Update Contracts:

Easily manage price files,
tiers, cross-references,
and associated
documents.

Track Compliance:
Monitor tier rules and
contract adherence
with near real-time
data updates.

Activate and

Deactivate Facilities:
Simplify facility and tier
period management to
reflect your organization's
dynamic needs.

Off-Contract Insights:
Identify and address
off-contract spend to
reduce cost erosion and
ensure tier compliance.

Robust Rebate
Management

Rebate Opportunity
Tracking: Identify

and maximize rebate
opportunities tied to
contract performance.

Tier and Rebate Eligibility:
Define and manage
eligibility criteria in
real-time, ensuring timely
rebate triggers.

Complex Rebate Structures:
Handle sophisticated rebate
agreements to maximize
financial returns.

CUSTOMER SUCCESS

“Understanding categories and contract pricing is essential. It provides us with

W
C

« Complement Existing
Systems: Works alongside
your current contract lifecycle
management (CLM) tools,
offering capabilities most
systems lack.

+ Proactive Monitoring:
Ensure compliance and
address risks before they
escalate with automated
alerts and monthly updates.

+ Actionable Insights:
Easily track on vs.
off-contract spend and
monitor rebate triggers to
protect savings and prevent
tier changes.

Get Your Demo

of Curvo's Contract
and Rebate
Management
Platform

a realistic perspective on how much we can effectively negotiate specific pricing.”

MANAGER, ENTERPRISE DATA AND ANALYTICS AT A $1B+ HEALTH SYSTEM
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